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Disclaimer

This presentation (the “Presentation”) has been prepared solely for information purposes in connection with Viking Supply Ships (the
“‘Company”).

This Presentation nor any part of it shall form the basis of, or be relied upon in connection with any offer, or act as an inducement to enter
into any contract or commitment whatsoever. No representation or warranty is given, express or implied, as to the accuracy of the
information contained in the Presentation.

This Presentation can contain certain forward-looking statements relating to the business, financial performance and results of the
Company and/or the industry in which it operates. Forward-looking statements concern future circumstances and results and other
statements that are not historic facts. The forward-looking looking statements, contained in this Presentation, including assumptions,
opinions and views of the Company or cited from third party sources are solely opinions and forecasts which are uncertain and subject to
risks. A multitude of factors can cause actual events to differ significantly from any anticipated development.

Neither the Company, nor any of its parent or subsidiary undertakings or any such person’s officers or employees guarantees that the
assumptions underlying such forward-looking statements are free from errors and omissions nor does any of them accept any
responsibility for the future accuracy of the opinions expressed in this Presentation or the actual occurrence of the forecasted
developments.

The information contained herein has been prepared to assist the Recipients in making their own evaluation on the Company and does
not purport to contain all information that they may desire. In all cases, the Recipients should conduct their own investigation and analysis
of the Company, its business, prospects, results of operations and financial condition as well as any other information the Recipients may
deem relevant. The Company does not make any representation or warranty, express or implied, as to the accuracy or completeness of
this Presentation or of the information contained herein and neither of such parties (including without limitation their directors, employees,
representatives and advisors) shall have any liability for the information contained in, or any omissions from, this Presentation, nor for any
of the written, electronic or oral communications transmitted to the Recipients (including without limitation its directors, employees,
representatives and advisors).

The information contained in this Presentation is not directed to and shall not be accessible by persons residing in, or located, in the
United States, Canada, Japan or Australia.
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Viking Supply Ships A/S in short

Ice classed AHTS Icebreaking SMA Ice-
Founded Managed vessels (1A) AHTS (Ice-10) breakers

Net result 2014 Majority owner Main markets Headquarter
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Corporate structure

Viking Supply Ships AB (publ.)
Nz
N4

VIKING SUPPLY SHIPS

\J v
Viking Supply Ships A/S TransAtlantic AB
% VIKING SUPPLY SHIPS @ TRANSATLANTIC

=

VSSO01 (Oslo Nordic ABM)
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VIKING SUPPLY SHIPS

Viking Supply Ships AB (former Rederi AB
Transatlantic) is listed at NASDAQ OMX in
Stockholm, ticker VSSAB.

Market cap about MSEK 800.
Earnings per share in Q2 was SEK 0.2.
About 750 employees in the group.

VSS AB share 12 month development
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Sea of Okhotsk

. ' Ice management and supply
S e e | e , operations in‘ice 2012-

ongoing

INER €

Ice management and
anchorhandling 201052012,
2015-2017

r Barents Sea
All daties 2021 -ongoing

VSS office location

Baltic Sea
Canada .a.b Seasonal Icebreaking since . - Ongoing area of
Ice berg management Grand Banks 2000. _ A4 3 < operation
Canada (2012 and 2013) ‘
a Vessel

operations
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A unique business model

Limited competition, market High revenue / low capital Unique competence and
service mix

barriers present intensity

0,5x

Ice-classed Global OSVs
OSVs 0,4x

s 3463

Revenue/vessel book value

Attributed services
increasing link towards

0,0x
VSS

* 2014 FY figures).

Ice classed vessels below 25 years,
Ice class 1A or above.
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03x - clients.

on - High Arctic competence
among crew.

01x - Shared competence
with SMA.

Industry avg.
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Viking Supply Ships — Fleet overview

12 of 18 vessels either high ice-class or ice-breaker

Loke Viking class

With it’s high ice-class

and winterization the
Loke Viking class is
the ideal vessel for

Tor Viking class

Combined Ice-breaker
and AHTS suitable in
harsh environment
operations as well as

Odin Viking

Medium sized AHTS

suitable for world-wide

operations, with a

proven track-record in

Frigg Viking class

Medium sized PSV
vessels with DP-2.

SMA Icebreakers

Icbreakers for the
Baltic Sea owned by
Swedish Maritime
Administration

sub-arctic operations the arctic the North Sea
Vessels 4 3 1 5 5
Design VS-4622L KMAR 808 Moss Mar 424 VS-470 MK |l Icbreaker
Built 2010-2012 2000-2001 2003 2003-2007 1973-1989
Ice-class Ice 1A, deice C Icebreaker Ice-10 N/A N/A 1A Super — Arc3
BP/ deck 235-257 tonnes bollard 202 tonnes bollard pull 180 tonnes bollard pull 710 sq. meters 50-250 tonnes bollard pull
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More than a shipowner

VIKING VIKING VIKING
ice consuLtancy |CE ACADEMY ICE COUNCIL

Viking Ice Consultancy

Viking Ice Consultancy delivers total , ,
solutions within ice-management and

logistics for Arctic offshore S e g m e nt
operations. .
provide
Viking Ice Academy VSS Wlth
Shechlren g progtem o capital
environments. | nte n S |ty a n d
market
Viking Ice Council Standlng.

Viking Ice Council is an independent
advisory board focusing on
developing future practices for
operations in the Arctic.
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VSS approach to a weaker market

Reduced activity, challenging Risk mitigation already initiated
OSV market Cost saving measures on general G&A being
implemented.

Reorganizing the PSV segment, Aberdeen office
closed.

Considering layup of the PSV fleet.

Ship operating costs begin being scrutinized.

Downturn longer and harder than first Focus on term coverage.

assumed. . . . :
Refinancing of 3 facilities completed in 2014,

PSV segment influenced most. improved maturity profile.

Little support from Brazil or other major Debt maturity per 30t June 2015

offshore regions.

Conventional OSV markets depending 800 ) MNoKk

on scrapping to rebalance. 700 1

600 -
Stil demand in core regions, but

sanctions prove to be a challenge for
increased activity in Russia.

500 -
400 -
300 -

200 4

2015 2016 2017 2018 After
mBank debt =Bond 2018
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Contract awards in Arctic regions

Significant contract awards in a generally challenging market

Increased market position

Brage Viking fixed to Oil major for up to 4 years
and 2 months including options (firm till 15t
December 2017).

Vidar Viking extended with Oil major to 15t August
2016, plus 6 months options.

Balder Viking fixed to Pechora Sea for shorter
contract with Gazprom at solid rate.

Management contract with SMA extended with 7
years.

Njord Viking extended to Eni, firm till 31st
December 2016, with 2 x 6 months options.
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Strong contract awards in a generally challenging
OSV market supports the company’s strategic
position within its segment.

Ice classed vessels obtain solid rates despite
market downturn.

The company still sees opportunities in Arctic and
Sub-Arctic regions.
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Contract backlog development

Contract backlog
3500

3000

Firmed up more new contract backlog
than lost in the cancellation of the Kara

2500

Sea project g = | moptions
. = 1500 — HEFirm
All optional periods that have been up 1000 —JF
for renewal have been confirmed in 500 I |
2015. 0 ra
. L. 1stJan 2013 1stJan 2014  1stJan 2015 1stlJuly 2015
The company still see opportunities
within core regions. 1600 -
Ongoing focus to increase backlog. 1400 1
. . . 1200 +
PSV segment is challenging, with all 1000 1
possibilities being scrutinized. 5
2 800 -
s
600 -
400 -
200 -+
0 -
Lost Gained
W Firm Option

Revenue lost from Kara Sea
cancellation vs. gained from
alternative contracts ytd in 2015.
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Contract coverage overview

Firm contract [ option Spot

AHTS Q3'15 Q4'15 Q1'16 Q2'16 Q3'16 Q416 Q117 Q217 Q37
Balder Viking
Vidar Viking 3 ®
Odin Viking
Loke Viking
Magne Viking
Brage Viking 5

1. Qil major, firm drilling season + 8 weekly options

2. Oil major, options for seasons 2016/2017

3. Oil major, firm till 1st August 2016 + 1x6 months option

4. Oil major, firm till 31st December 2016 + 2 x 6 months options

5. Oil major, 2 year 8 months firm + 1 x 6 option + 1 x 12 months option

PSV fleet operating in the North Sea spot market, VSS currently assessing alternatives.
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Solid balance sheet

Book equity ratio of 42%, up from 40%
in corresponding period in 2014.

Market value adjusted equity is 47%, up
from 45% in corresponding period in
2014.

Market value of Ice-classed vessels so
far not affected by the current offshore
market conditions.
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Book equity ratio

45%
40%
35%
30%
25%
20%
15%
10%

5%

0%

Q22015 mQ2 2014

Peer comparison
45%

40%
35%
30%

25%

20%

Book equity ratio among industry
peers, VSS in yellow.

13 vikingsupply.com



Positive net result and operating cash flow in H1 2015

Fleet earnings on par with H1 2014

Net result of MNOK 12.0 (MNOK 20.0). 500
Revenue decline in H1 2015 compared to H1 700 o
2014 is entirely due to lower revenue in the 600 | 560.0
services segment. Fleet earnings in H1 2015 £00
is on par with the level in H1 2014. S 400
Significant revenue increase from AHTS, = 00
MNOK 473.5 in H1 2015 vs MNOK 409.3 in 200
H1 2014. 100
12.0 20.0
Significant revenue decrease from PSV, 0 :
MNOK 12.7 in H1 2015 vs MNOK 91.5 in H1 H1 201> 1 2014
2014. mRevenue = Netresult
EBITDA per segment H1 2015
250 2274

200

150

100

MNOK

50

0
-100 -63.7
AHTS mPSV
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Market outlook

No sunset for oil, but mid- Still market opportunities Challenging conventional
term outlook challenging within core regions OSV market

Oil price downturn likely to Long term strategy towards Drilling activity is expected to
have bigger impact than the Arctic seems to be continue downward trend in
first anticipated. unchanged. the medium term.

Long term demand for oil is Still contract opportunities Still high fleet growth within
still considered positive, but for 2016-2017 in core PSVs.

2016-2017 will likely be areas. North Sea AHTS market has
challenging. been slightly better, but rates

impacted from negative
market psychology.
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Key message

Solid financial position

45%
40%
35%
30%
259
20%
15%
10%

5%

0%

Book equity ratio

Q22015 mQ2 2014

Building the future VSS through the down cycle

Reduced overhead

Closed down
Aberdeen PSV office.

General cost initiatives
have been
implemented.

Lay-ups being
considered.

Increased contract
backlog

Lost Gained
HFirm Option
Revenue lost from Kara Sea

cancellation vs. gained from
alternative contracts ytd in 2015.

Still Arctic opportunities

Still attractive
opportunities within
core areas.

Limited number of
modern ice-classed
vessels available.

Firmed up more
contract backlog than
lost due to Kara Sea
cancellation.
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